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page book) are quick and concise, and it is easy
to pick it up anywhere and ﬁnd a nugget of easily
actionable advice, but the kicker is that the
actions he recommends are also quick and
concise, so that we can accomplish them in the
few bursts of spare time we all have left.” –
800CEORead.com “Follow Goldfayn's brilliant
advice and you will have an endless supply of
customer testimonials, spontaneous referrals,
and new business, and it will compel you to buy a
beautiful fountain pen and stop obsessing over
social media. His advice simply works.” – Inc.com
Grow your business by 15% with these proven
daily growth actions Do you have trouble ﬁnding
time during your hectic day to grow your
business? Is your company stalled because you
are too busy reacting to customer problems? Do
you lack the funds to jumpstart an eﬀective
marketing plan? The Revenue Growth Habit gives
business owners, leaders, and all customer facing
staﬀ a hands-on resource for increasing revenue
that is fast, easy, and requires no ﬁnancial
investment. Alex Goldfayn, CEO of the Evangelist
Marketing Institute, shows how to grow your
organization by 15% or more in 15 minutes or
less per day—without spending a penny of your
money. Forget about relying on social media.
Posting on Twitter, Facebook, and LinkedIn
doesn't grow revenue, especially for business-tobusiness companies. The Revenue Growth Habit
shows how to request and collect testimonials
and how to communicate these testimonials to
grow your business. You will discover how to
write powerful case studies, ask for (and get!)

Evangelist Marketing Alex L. Goldfayn
2012-01-03 In Evangelist Marketing, Alex
Goldfayn argues that technology companies
succeed in spite of their marketing, not because
of it. He says that if consumer tech makers
ceased all marketing activity today, they would
not see a signiﬁcant decline in sales. In this book,
Alex presents why the current state of overlytechnical, features-oriented tech marketing,
branding, communications and public relations is
costing the industry billions of dollars—easy
money that's voluntarily being left on the table.
Then he lays out a step-by-step system for
creating intensely loyal brand evangelists based
on deep consumer insights and simple, emotional
language. Evangelist Marketing is written for
consumer tech companies big and small—from
PC manufacturers to Web-based services. It's
also sure to improve the work of their marketing
and public relations agencies.
Relationship Selling Jim Cathcart 1990 Every
salesperson's road map to superstar success!
It's Called Work for a Reason! Larry Winget
2007 "Larry Winget hacks through the bad advice
given in most business books. Some authors
stroke your ego by reinforcing information you
already know. Others get you lost in pages of
boredom until you have no idea what the book is
even about. Some authors exp
The Revenue Growth Habit Alex Goldfayn
2015-07-07 800-CEO-Read Sales Book Of The
Year for 2015 | Forbes 15 Best Business Books of
2015 | “The chapters, (46 of them in this 256
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referrals, grow your lists, and send a revenuegrowing newsletter. Goldfayn also includes
information for teaching your customer service
people how to inform your current clients about
what else they can buy from you. This proven
approach revolves around letting your customers
tell your story. There is nothing you can say
about your products and services that is more
eﬀective than what your paying customers say.
How does it work? Each day, take one quick,
proactive communication action that tells
someone about how they'll be improved after
buying from you. Choose from the 22 actions
Goldfayn details in The Revenue Growth Habit.
Each technique is fast, simple, and free. It only
requires your personal eﬀort to communicate the
value of your product or service to someone who
can buy from you. Personal communication—the
key to the 22 action steps—will make your
company stand head-and-shoulders above the
competition.
The Self Motivation Handbook Jim Cathcart
2016-08-24 Do what needs to be done... Even
when you don't feel like doing it. From the author
of the international best-seller The Acorn
Principle, comes the newest book on motivating
yourself to reach the highest levels of success.
Bulletins and Articles Elizabeth Agnes Johnson
1935
The One Minute Negotiator Don Hutson
2010-08-30 By the coauthor of the #1 Wall Street
Journal and New York Times bestseller The One
Minute Entrepreneur Oﬀers a simple,
straightforward, and proven approach to
negotiating anything Written in the popular and
accessible "business fable" format Negotiation
impacts every aspect of our lives, from the deals
we strike on the job to our relationships with
family members and neighbors, to the
transactions we make as customers. Yet most
people do anything they can to avoid negotiation
-- it makes them uncomfortable, nervous, even
frightened. This plague of "negotiaphobia" is that
The One Minute Negotiator will remedy. Don
Hutson and George Lucas use an engaging
business parable to tell the story of a high-level
sales professional who learns to master a simple
yet profound approach to negotiations. Jay
Baxter sells more than anyone else in his
company, but his proﬁt margins are slim. Instead
of negotiating the best deal for the company,
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he's giving too much away to get the sale. On a
company-sponsored cruise he meets the One
Minute Negotiator, who teaches him a three-step
negotiating process that can be applied to any
situation: closing a deal to get your product in a
big-box retail store, getting the best loaner car
while your car is in the shop, seeking a fair
solution after a hotel messes up your reservation,
settling on the price for your new home -- in
short, any transaction. The key is ﬂexibility. Most
books on negotiation preach one of two gospels:
thou shalt collaborate or thou shalt compete.
Either everybody works together toward a
common goal or the process is basically
adversarial. The problem is no two negotiations
are alike -- one strategy cannot ﬁt all. The One
Minute Negotiator teaches you four potential
strategies and shows how to choose the one best
suited to the situation, your own inclinations, and
the strategy being used by the other side.
Besides the obvious beneﬁts, conquering
negotiaphobia will reduce your stress level. You'll
never walk away thinking about what you should
have asked for or might have gotten. Instead,
with tools Hutson and Lucas provide you can
conﬁdently and consistently guide any
negotiation to the best possible conclusion.
The Acorn Principle Jim Cathcart 1999-09-10 Selfawareness-- knowing your nature, your abilities,
and how you react to people and situations-- may
well be the greatest life-management skill you
can have. The Acorn Principle is a guide to doing
a complete "life checkup" that will help you
pinpoint your talents and strengths. Nurturing
those strengths is the key to the success you've
always wanted but didn't know how to attain. By
reading this book and doing the simple exercises,
you'll learn things about yourself that you and
most people don't even suspect. You will learn:
*Why some people attract you and others repel
you *How to predict your instinctive reactions to
various situations to understand what
circumstances you thrive in and why *Where
your intellectual blind spots are *Why you like
and dislike certain things and how to use that
knowledge to motivate yourself *Who are the
most inﬂuential people in your life and how to
connect with them and others more eﬀectively
*How to control your simple daily actions in such
a way that you develop new abilities and
continually grow a better life. The potential to
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live the life of your dreams exists within you. The
more you explore your talents, your
relationships, and the patterns in your life, the
more readily you will be able to tap into those
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potentials. A more fulﬁlling and meaningful life is
possible for you without changing your nature; it
will come from discovering who you already are.
The mighty oak sleeps within you...right now.
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